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Supply Chain Solutions Company – Director or Sr Manager Business Development
My client, founded in 2002, is an early pioneer in the RFID market. Leading companies in the pharmaceutical, retail, distribution, and manufacturing industries rely on this company’s deployable asset tracking and supply chain visibility solutions to put RFID, barcode, temperature, GPS and motion sensors to work. The company’s web-based appliances can manage a wide variety of sensors and integrate with enterprise applications such as ERP and warehouse management solutions to sense product and asset movement in a hundreds of separate locations and situations. Solutions work as a stand-alone or add-on to maximize a company’s operational performance and minimize implementation costs. 
My client seeks a Director or Senior Manager of Business Development to build partner revenue channels.

Job Responsibilities:

The Director of Business Development, working closely with the Vice President of Business Development, will broaden the company’s partner and channel ecosystem for the company’s solutions. This individual will contribute to the partner strategy including analysis of the company’s partner ecosystem and determination of target channels and companies. S/he will drive appropriate partner programs with applications or systems integrator partners, developing compelling value propositions and joint marketing and sales materials in coordination with marketing. The Director of Business Development will carry a quota and work with business partners to drive revenue for the company. 

Qualifications:

The successful candidate will have be revenue generation focused and have the following qualifications:

· BS degree and 7 to 10 years of experience in Business Development in enterprise software. Technical background a must; MBA a plus.  

· Supply chain software industry experience, including business development experience in supply chain and knowledge of warehouse management software.

· Business development experience recruiting Systems Integrator partners.

· Industry experience with Pharma or Retail is a plus.

· Strong strategic account management skills.  

· Demonstrated success in identifying, analyzing, recruiting and driving revenue from partners.  

· Proven ability to analyze the business potential of a new deal, strategically and financially, and to negotiate and close important, complex and custom deals.

· Unquestionable integrity and strong leadership traits with a team-player orientation.
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